
freddie mac selling guide
Freddie Mac selling guide is an essential resource for lenders and mortgage professionals involved
in the selling of loans to Freddie Mac, a government-sponsored enterprise that plays a critical role in
the U.S. housing market. Understanding this guide is crucial for ensuring compliance with Freddie
Mac’s policies and maximizing the efficiency of transactions. The Freddie Mac selling guide outlines
the procedures, requirements, and best practices for lenders to follow when selling mortgages to
Freddie Mac, thereby facilitating a smoother transaction process and reducing the risk of repurchase.

Overview of Freddie Mac

Freddie Mac, officially known as the Federal Home Loan Mortgage Corporation, was created in 1970 to
provide liquidity, stability, and affordability to the housing market. By purchasing mortgages from
lenders, Freddie Mac enables them to free up capital, which can then be reinvested into new loans.
This process ultimately promotes homeownership and affordable housing across the country.

The Importance of the Freddie Mac Selling Guide

The Freddie Mac selling guide serves several key purposes:

Standardization: It standardizes the processes and requirements for selling loans, ensuring
that all lenders follow the same procedures.

Risk Mitigation: By adhering to the guidelines, lenders can reduce the risk of loan repurchase
and financial penalties.

Efficiency: A clear understanding of the guidelines helps streamline the loan selling process,
making it faster and more efficient.

Compliance: The guide ensures that lenders remain compliant with federal regulations and
Freddie Mac’s own policies.

Key Components of the Freddie Mac Selling Guide

The Freddie Mac selling guide is comprehensive, covering various aspects of the loan selling process.
Below are some of the key components:



1. Eligibility Requirements

Before selling loans to Freddie Mac, lenders must ensure that the loans meet specific eligibility
criteria. These include:

Loan Types: Freddie Mac accepts various loan types, including conventional loans, adjustable-
rate mortgages (ARMs), and fixed-rate mortgages.

Borrower Eligibility: Borrowers must meet Freddie Mac’s credit score and income
requirements.

Property Type: The property must be a primary residence, second home, or investment
property eligible under Freddie Mac’s criteria.

2. Loan Delivery and Pricing

Lenders must follow specific guidelines when delivering loans to Freddie Mac, including the following
steps:

Data Delivery: Loans must be delivered using Freddie Mac’s Loan Selling Advisor, which1.
provides real-time pricing and eligibility checks.

Price Locking: Lenders can lock in the pricing for the loans they plan to sell, protecting against2.
interest rate fluctuations.

Documentation: All required documentation must be submitted along with the loan, including3.
credit reports, appraisals, and title insurance.

3. Underwriting Standards

Freddie Mac has established strict underwriting standards to ensure that the loans it purchases are of
high quality. Key underwriting components include:

Credit Evaluation: Lenders must assess the borrower’s creditworthiness and review their
credit history.

Debt-to-Income Ratio: The borrower’s debt-to-income ratio must fall within acceptable limits,
typically not exceeding 43%.

Loan-to-Value Ratio: The loan-to-value (LTV) ratio must be within Freddie Mac’s guidelines,



which generally dictate a maximum LTV of 97% for certain loan programs.

4. Quality Control and Compliance

Freddie Mac emphasizes the importance of quality control in the loan selling process. Lenders must
implement robust quality control measures to minimize errors and ensure compliance with Freddie
Mac’s requirements. This includes:

Regular Audits: Conducting regular audits of loan files to identify and rectify discrepancies.1.

Training: Providing ongoing training for staff involved in the underwriting and loan selling2.
process.

Feedback Mechanisms: Establishing channels for receiving feedback from Freddie Mac to3.
improve processes and address issues.

Best Practices for Lenders

To navigate the Freddie Mac selling guide effectively, lenders should consider the following best
practices:

1. Stay Updated

Freddie Mac regularly updates its selling guide to reflect changes in regulations and market
conditions. Lenders should:

Regularly review the guide for updates.

Subscribe to Freddie Mac newsletters and alerts.

2. Utilize Technology

Leveraging technology can significantly improve the efficiency of the loan selling process. Lenders
should:



Use Freddie Mac’s Loan Selling Advisor for real-time pricing and eligibility checks.

Invest in automated underwriting systems to enhance accuracy and speed.

3. Maintain Strong Relationships

Building and maintaining strong relationships with Freddie Mac representatives can provide lenders
with valuable insights and support. Lenders should:

Engage with Freddie Mac representatives during training sessions and workshops.

Participate in Freddie Mac-sponsored events to network with other industry professionals.

Conclusion

Understanding the Freddie Mac selling guide is vital for lenders seeking to maximize their
efficiency and compliance in the mortgage selling process. By familiarizing themselves with the
eligibility requirements, loan delivery procedures, underwriting standards, and best practices outlined
in the guide, lenders can ensure smoother transactions and mitigate risks associated with loan
repurchase. Staying updated with the latest changes and leveraging technology will further enhance
their ability to navigate this essential framework effectively. Ultimately, a thorough understanding of
the Freddie Mac selling guide contributes to a more stable housing market and promotes
homeownership opportunities for borrowers across the nation.

Frequently Asked Questions

What is the Freddie Mac Selling Guide?
The Freddie Mac Selling Guide is a comprehensive set of guidelines and requirements for lenders who
sell mortgage loans to Freddie Mac. It outlines the policies, procedures, and eligibility criteria that
lenders must follow.

How often is the Freddie Mac Selling Guide updated?
The Freddie Mac Selling Guide is updated regularly to reflect changes in market conditions,
regulations, and lending practices. It is important for lenders to stay informed about the latest
updates to ensure compliance.



Where can I access the Freddie Mac Selling Guide?
The Freddie Mac Selling Guide can be accessed online through the Freddie Mac website, where
lenders can view the full guide, search for specific topics, and download updates.

What types of mortgage products are covered by the Freddie
Mac Selling Guide?
The Freddie Mac Selling Guide covers a variety of mortgage products, including conventional loans,
home equity lines of credit, and multi-family loans, among others.

What are some key changes in the latest Freddie Mac Selling
Guide update?
Key changes in the latest update may include adjustments to credit score requirements, changes in
documentation standards, or new policies regarding loan eligibility. Lenders should review the specific
release notes for detailed information.

How does the Freddie Mac Selling Guide impact loan
origination?
The Freddie Mac Selling Guide impacts loan origination by providing lenders with the criteria that
must be met for loans to be sold to Freddie Mac. Compliance with these guidelines is crucial for
lenders to manage risk and ensure funding.

Can individual homebuyers access the Freddie Mac Selling
Guide?
While the Freddie Mac Selling Guide is primarily intended for lenders, individual homebuyers can
access it to gain insight into the lending process and understand the requirements that apply to their
mortgage applications.
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